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AGRESSO CUSTOMER PROJECTS $300K+ SAVINGS VIA ERP SOFTWARE 
 

Seismic Services Company Destiny Resources Adds Project Costing/Billing 
To Gain Operational Controls, Support Larger Services Base, Facilitate Change  

 

VICTORIA, B.C. (Nov. 19, 2007) – Agresso, (www.agresso.com/USA), the ERP market’s 

definition of agility, said today that its customer Destiny Resource Services Corp. is projecting 

more than $300,000 annual savings on the strength of new business efficiencies it projects 

following the recent purchase of Agresso’s Project Costing and Billing module. Destiny is a 

$50+ million global provider of seismic surveying, mapping and shot-hole drilling services for 

the energy industry. 

 Destiny first implemented Agresso financial software solutions in the late 1990’s.   The 

company opted to leverage Agresso’s centralized data repository, and add Agresso’s Project 

Costing and Billing module, which were both implemented this year. 

 “Our vision is to build on the strengths and benefits we already had in our business 

model and in our initial Agresso investment,” said Patrick Egli, CFO and VP of 

Finance/Administration of Destiny.  “Our end game is to leverage our resources to squeeze 

costs, impact profit margins and gain a competitive advantage in our service activities.” 

 More… 
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Seismic Services Continued… 

 

Agresso Project Costing and Billing allows services-based businesses to customize 

project templates by cost and revenue items; input operational data via mobile or other 

devices; and validate/aggregate that information instantly.  The combination facilitates 

sophisticated analytics and reporting, plus more profitable decision-making.  Agresso’s ability 

to support ongoing change, post-implementation, has been a key reason why companies 

continue to realize savings year after year.  Agresso targets a segment of the services market 

it calls “Businesses Living IN Change” or BLINC.™  

 Destiny projects these features will lead to positive financial impact in two areas:  the 

ability to operate with fewer resources on non-essential, non-profit generating work, and the 

ability to support a larger business base.  Together, Egli says he forecasts an annual repeat 

savings of at least $300,000 per year, plus improved organizational reaction time to new 

compliance needs, business trends and business opportunities. 

  

About Agresso  

Agresso (www.agresso.com/usa) is a $225 million enterprise resource planning (ERP) subsidiary of 
Netherlands-based Unit 4 Agresso (Dutch Stock Exchange EURONEXT-U4AGR) and one of the top 
five providers of ERP solutions for professional services and public sector organizations. Agresso offers a 
uniquely integrated data/process/ delivery architecture designed specifically for Businesses Living IN 
Change (BLINC) ™.  Agresso is known as "The ERP Market's Definition of Agility" as it allows an 
unlimited amount of ongoing, post-implementation changes without the typical external IT costs and 
intervention that nets billions of dollars in revenue to the market leaders. Over 2,700 companies and 
organizations in 100 countries deploy Agresso Business World for both operational support and strategic 
management. The company’s role-based, Web Services and Services-Oriented Architecture (SOA) 
enabled solutions include:  Financial Management, Human Resources and Payroll, Procurement 
Management, Project Costing and Billing, Reporting and Analytics and Business Process Automation.  
 

 


